
PRICE NEGOTIATIONS ARE THE KEY THIS VINTAGE 

January - February 2021 

As price notifications occur across the region growers 
are becoming more aware of their winery(s) position on 
the problems caused by the trade tariffs in China.  The 
outcome differs across the region significantly. 

The Riverina Winemakers Association has come out in 
the media (see page 6) stating that the tariff will be 
�³�G�H�Y�D�V�W�D�W�L�Q�J�� �I�R�U�� �R�X�U�� �L�Q�G�X�V�W�U�\�´ while in the same 
sentence stating that it is �³�W�R�R�� �H�D�U�O�\�� �W�R���S�U�H�G�L�F�W���Z�K�D�W���W�K�H��
�W�U�X�H���D�Q�G���D�F�F�X�U�D�W�H���F�R�Q�V�H�T�X�H�Q�F�H�V���D�U�H���J�R�L�Q�J���W�R���E�H�´���� 

Statements of devastation are sadly very alarmist and 
need to be viewed in the whole context.  Some regional 
wineries are not impacted directly and as such are 
coming out with prices similar to the previous vintage 
which is promising for growers that deliver to them.  
Others are claiming that while it seems like �³�G�R�R�P�� �D�Q�G��
�J�O�R�R�P�´ there is �³�V�R�P�H�� �O�L�J�K�W�´ as existing markets rally 
behind Australia in the wake of the China tariff impact.  
Those that are impacted are still in the process of 
assessing the full impact.  Some may even have stock 
on the water or returning from market.   

What we haven't heard of is the market in China still 
moving and taking Australian wines or has Australia just 
decided to walk away? 

Fortunately we have other strong markets, in the UK 
alone sales have improved on the back of a newly 
signed Free Trade Agreement in June 2020.  The 
COVID measures in the UK has seen a rise in off 
licence purchases as dining out venues have been 
impacted. 

Growers and wineries need stability in terms of pricing 
offers to remain viable.  We have seen the variations in 
yields in this region that can cause financial upset to 
many growers and if prices drop many more are going 
to seriously consider their future within the wine 
industry.  Wineries may have to plant more winegrapes 
to supply existing markets if this occurs.  Many of the 
regional wineries are acutely aware of this. 

Help Us Help You 

The Board is calling on growers to send in your price 
lists, by providing actual price lists from wineries will  

enable it to better represent you.  By providing the 
Board with your price list we can share this information 
with growers creating better transparency in the market. 

Your name and identifying information will be removed 
from the pricing information so that you will not have 
any backlash.   

Over the past few years the use of individual price lists 
for growers by wineries is a disappointing trend, not just 
within this region.  The ACCC called for transparency 
within the market and wineries publishing individual lists 
is a departure from that.  How can a grower assess if 
they are producing the variety that best suits their 
�S�U�R�G�X�F�W���P�L�[���L�I���W�K�H�\���G�R�Q�¶�W���J�H�W���W�R���N�Q�R�Z���W�K�H���S�U�L�F�L�Q�J���R�I���R�W�K�H�U��
varieties in the region (even if they do not grow them).  
Wineries used to provide this but have changed the way 
they operate. 

What shouldn't be occurring is any reduction in the price 
offers for white winegrapes.  The impact of China on 
these varieties is virtually non-existent as the 
consumers in that country prefer to consume red wine.  
Sales have been very steady across other markets and 
in the domestic throughout the impacts of COVID 

Now is the time to really have a conversation with your 
winegrape purchaser.  The price for winegrapes is a 
function of the market conditions and could potentially 
signal that your winery is not travelling well financially.  
As we have seen recently wineries are not all travelling 
well and even though COVID-19 has seen an increase 
in domestic consumption they may not be travelling well.  
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